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5 continents: 
Europe, North and South America, Africa, Asia 

Panel: business lawyers

Equal approach
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25% 
TARIFFS

15%
SANCTIONS / 

EXPORT CONTROLS

21%
GEOPOLITICAL TENSIONS

In your opinion, what are 
the biggest concerns for 

your clients today in 
international trade?

30% 
UNSTABLE REGULATIONS / 
FAST-CHANGING RULES

9%
CUSTOMS DELAYS
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15% 
YES, SIGNIFICANTLY

25%
NOT SO FAR, BUT THEY ARE 

CONSIDERING IT

Have you observed your 
clients changing their 

business and commercial 
strategy due to trade 

uncertainty?

55% 
YES, TO SOME EXTENT

5% NO
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48% 
RESTRUCTURING 
(e.g. changing country of 
production) or DIVERSIFYING 
SUPPLY CHAINS

6%
CONSIDERING/SWITCHING 

TO NEW MARKETS
What main actions have 

you observed?

24% 
RENEGOTIATING CONTRACTS

22% 
DELAYING or 

REDIRECTING INVESTMENTS
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20%
HERE TO REMAIN

70%
LIKELY TO BE USED AS A 
STRUCTURAL POLITICAL 
TOOL GOING FORWARD

10% TEMPORARY / EXCEPTIONAL

In your opinion, 
significant changes in 

tariffs are:
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50% 
COST EFFICIENCY 

30%
SUPPLY CHAIN 

DIVERSIFICATION

If forced to choose, what 
are your clients 

prioritizing most in their 
international trade 

strategy today?

0% SPEED TO MARKET

20% 
REGULATORY COMPLIANCE
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45% 
MORE REGIONAL focused on 

regional blocs (e.g., EU, USMCA, 
ASEAN) and preferential 

agreements (e.g.,EU-EFTA, EPA, 
Mercosur, India)

35%
MORE GLOBAL
oriented toward global 
market diversification

Compared to three years 
ago, your clients’ 

approach to international 
trade is:

0% MORE LOCAL
focused on the domestic market

20% 
UNCHANGED
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40%
AN OPPORTUNITY

50%
A NECESSITY

10%  A RISK

Looking forward, do you 
see international trading 

as:
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What one-line piece of advice 
would you give to a company 

trading globally today?

Stay flexible & agile

Build resilient supply chains

Invest in compliance & 
regulatory expertise

Know your landscape

Explore & 
diversify markets
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